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Who is Mira? 
 

I love my profession!  

I am not going to say that I live and breathe real estate. I 

am not someone who visits open houses in my spare time 

or wants to know how neighbours’ homes look inside.  

For me real estate is simply the product I need to know the 

ins and outs of. But for me, it is the people I am helping – 

they are EVERYTHING to me. People own real estate for 

many different reasons; to create memories, to start and 

raise family, to have a safe place to call home – a place 

to celebrate their lives with loved ones or as a strategy to 

invest into their future. 

Can you imagine that I am that lucky person who gets to 

witness the “moving” stage of this beautiful process?  This 

is what I am deeply passionate about!!!!   

I call myself a real estate psychologist . I see people in all possible emotional states during 

this crazy process called buying or selling a home. Hope, fear, love, frustration, pure joy, 

anger, excitement, disappointment… doubt turned into a trust…I witness it all   I am here 

to guide my clients through this rollercoaster of emotions. 

My calling is to smooth out the edges  and I absolutely love this process!  

I listen, I watch and my head is spinning trying to find the best recipe to achieve my clients’ 

goals.  I am there for my clients with my knowledge, experience, patience… Market, stats, 

news, trends, mortgage, procedure, obligations, needs vs wants, deal breakers vs “would 

be nice” haves… I am there for them to make sense of all the (often contradicting) 

information that is out there in this 21st century. I am there to provide honest guidance, so 

that at the end my clients have this amazing feeling of accomplishment and of having 

done the right thing in the right order with the right tools. Right? 

I continually explore new ideas and new technology, and raise my professional standards 

to make the selling and buying of real estate easier and more enjoyable. I want to make 

a difference in those lives I touch and which touch mine. Many of my clients have become 

my friends – you don’t even know how much I value this!!! I love my job, I absolutely love 

that look in my clients’ eyes when they achieve their dream. And I love that sense of 

accomplishment I get when I convert “realtor non-believers” into loyal clients who see 

value in my services and trust the advice I provide.   

So when I am asked what I do for living… I answer: I help people get where they want to 

live – efficiently and with passion. 
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What is Staging? 
 

Goal: 

Your home dressed for success, made buyer friendly and turned 

into a BESTSELLER. 

Why? 

Much cheaper than the first price reduction and sold for more 

money, faster and STRESS FREE. 

 

What is staging? 

Staging is dressing up your home for a successful sale. It is the art of showcasing 

a piece of real estate, highlighting its best features and creating buyer friendly 

feelings. Think of it as a first date... Would you go without taking a shower, 

wearing nice clothes or without any makeup? No! You want to impress!!! 

Staging is an amazing marketing tool that helps to sell real estate for more 

money, faster and with less stress. It is recommended to do it before the 

property hits the market, but it may be equally effective on properties sitting 

on the market for a long time and in a need of a fresh marketing approach. 
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After you decide to put your home on the market, your home is no longer a 

home, but a product. Selling the property is now a business, with 

the seller and real estate agent teaming up to make sure you 

get the most money for your investment. Bang for your Buck!  

Most individuals lack the "decorating gene" and also many 

times it is tough for homeowners to really see how their home 

would look through the buyer's eyes, because of the many emotional 

attachments there are and because it is hard to be objective about your own 

stuff. Staging consultation gives the home owner a second, unbiased set of 

eyes to see what areas of the home require attention. 

 

 

 

 

 

 

 

 

 

There are two stages of staging: 

1. Preparing your property - Cleaning, de-cluttering, repairing and updating. Most 

buyers are usually willing to spend money on an ideal home but not for a home 

left with a To-Do list longer than they can handle! 

2. Showcasing a property - Re-painting, rearranging furniture, removing items that 

might turn the buyers off, adding emotional triggers like colour, light, art pieces, 

accessories = making your home buyer friendly! Buyers crave ecstatically pleasing 

homes. 
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Why staging? 

This is the 21st century - the “online presence” century!!! Internet is the new 

show-home. Today’s buyers are in this new world. Are you? 

The likelihood of getting an offer depends on the number of buyers viewing 

your home in person. So you need to bring as many buyers as possible through 

your front door. Your goal is to have the buyer who is browsing online tons of 

real estate websites, to find your home listing, get excited about it and wanting 

to view it ASAP.  

Over 90% of buyers search for properties online --->actually they spend most 

of their time eliminating the ones they don’t want to waste their time going to 

see – all this based solely on the pictures. 98% of the buyers are browsing 

countless websites and think that pictures are the most useful features of any 

real estate website. (According to National Association of Realtors research).  

 

Your property needs to look the best it can 

and thus the first impression either makes it 

or breaks it! Actually your first showing 

almost always happens online. Yes, you 

heard it right! First showing happens 

online.....and even many of our older 

generation are tech savvy nowadays. 

MLS listings allow up to 20 pictures. No 

pictures = no showings 

Pictures showing cluttered, uninviting 

spaces attract fewer buyers 
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Pictures showcasing the potential of the property bring the biggest number of 

actual property viewings. Let’s say an out of town buyer comes and has 2-3 

days to look at homes.  

Which ones do you think he is going to look at in that short period of time? The 

homes with appealing pictures or the ones not showing the property in its best 

light? Don’t blow the only chance you might have to show your home, be 

proactive and stage! 

If after seeing nice pictures online, the buyer chooses to see your home in 

person, this is their second showing. Potential homebuyers walk through a 

property in 4-5 minutes. Within the first few seconds they get an impression and 

know whether they want to buy or not. 70% of buyers make their decision 

based on what they see when they walk through that front door.  

 

It is estimated that only 1 in 10 buyers is able to visualize the potential. They need to 

be able to imagine themselves living there and not feeling like intruders in your castle. 

The minute they start imagining their sofa in your living room... you can start doing the 

happy dance  - they are serious buyers. Let's make them feel at home, not in 

someone else’s home...Staging is the ONLY cost (investment) in the selling process that 

will in fact make the seller money…..and the actual expense will always be less than 

the first price reduction!!!!!! 

As much as possible, we will incorporate existing furnishings and accessories to keep 

the cost to minimum. Research shows that staged homes often sell for more money 

and in less time than non-staged homes.  

The fact that staged homes usually sell faster meaning less stress for you with viewings, 

open houses… Staged homes are recognized by buyers as the best properties to see.  
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Pictures of staged homes look much better on feature sheets and any other 

promotional and advertising materials. 

And… at the end of the staging process some of the stuff will be already packed in 

boxes –making the moving even easier. And who doesn’t want that? 

Is it true? Statistics to prove it! 

Money talk: 

Staged homes sell on average for 17% higher price than non-staged homes. (US 

Housing and Urban Development) 

ROI (Return on Investment): 

$500 spent on staging brings over 343% returns on 

investment. (Homegain.com) Even the full staging 

(including furniture rental) that may cost 1-3% of the asking 

price generates 8-10% return on investment - WOW!!! 

In a 2009 survey conducted by HomeGain.com realtors 

reported a 586% return on investment for do-it yourself home staging and 872 % return 

on investment for cleaning and de-cluttering (as part of the home staging). 

Time on your side: 

In controlled test settings (selling identical homes), professionally staged homes sold in 

45 days vs. 102 days for not staged homes. (Real Estate Staging Association) And another 

survey discovered that it takes 83% less time to sell staged home vs. non-staged home. 

(HomeGain.com) A Coldwell Banker survey of 2,800 properties showed that staged 

homes sell in half the time of non-staged homes. [1] 

U.S. research states that home staging can reduce a listing's time on the market by 

one third to half, and could fetch as much as 6% to 20% more than an empty home 

or a home not properly staged.[2] 

References 

1. Holmes, Tamara E.: "Home staging key to selling" Bankrate.com, Real Estate Guide 2010 
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Can you afford not to stage? 

Typical objections:  

It is too expensive, I can’t afford this... 

Staging is LESS than a FIRST price reduction. 

All agents and their buyers have access to 

the pricing history of your home, so the more 

price reductions you do, the longer you are 

on the market, the less favorable offers and 

more lowball offers you get. Which in turn 

means, lost time, money and increased 

carrying costs (mortgage or two mortgages, 

condo fees, heat, light, taxes, mowing the 

lawn, shovelling the snow etc.). It really just 

does make so much sense to invest into 

staging instead. 

The market is hot, properties are selling like cupcakes... 

Well, we hardly ever have hot markets. Markets go through economic cycles 

and yes, usually every 7 years we have hotter markets. Sometime they are hot-

ish, sometimes they are crazy hot. Yes, anyone can sell in hot market; the 

question is for how much? In hot markets the goal is to get multiple offers. 

Staging increases the number of multiple offers. Don't you think that getting 6 

multiple offers instead of 2 would statistically land you a higher selling price? 

We are too busy to do all the work... 

We all are busy and sometimes life gets overwhelming. BUT, and this is a big 

BUT... if you got a job offer that would bring you couple of thousands in 1-2 

weeks of work ... most people would jump on this opportunity. Right? 
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Our neighbour sold without staging... 

Yes, homes sell for a price that reflects their actual showcased potential. And 

your neighbours will never find out, how much they could have sold their home 

for had they staged and showcased the property’s highest potential. Are you 

a gambler? Or are you aiming to sell your home for the highest possible price? 

I see your new neighbours having in their pocket what should have been in 

your old neighbour’s pocket. Which pocket would you choose? 

 

 

 

 

 

My house does not need anything. It looks beautiful... 

I don’t doubt that it looks beautiful to you. How you decorate your home to 

live and how you stage your home to sell are two “slightly” different things! One 

in ten home owners knows the difference! Interior decorating aims to make a 

home owner happy in their home- it takes into consideration their culture, 

taste, personality. Staging on other hand needs to be generic; it needs to 

appeal to the masses, not to only the ones who have similar taste like you. My 

home appeals to me... I love it... wherever I look there is a memory. I like to 

have my feet up so I have ottomans everywhere. Beautiful ottomans...just 

saying . I could never sell my home for its highest potential in this (in my 

opinion) amazing condition.  

I would need to remove memorabilia, many ottomans, rearrange furniture to 

create a proper traffic flow... One needs to have a talent, eye for it, experience 

selling homes (whenever I stage homes, I just hear in my mind all the comments 

buyers made over the years about any tiny details they saw) to be able to see 

its full potential. 
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My agent never mentioned that I need staging... 

I believe you! I know there are still agents who have no clue about staging. 

And there are still realtors who don’t take any pictures of the home. And there 

are realtors, who take pictures of your home with their cell phone, capturing 

you cooking dinner and having all freshly signed listing paperwork spread all 

over the dining room table and post it on MLS!!! 

Years ago this concept was too new to be understood by everyone. 

Nowadays with all the staging shows on HGTV and statistics proving the point 

readily available, many sellers and agents finally get it. Most of the agents are 

on board and see the value of staging. Staging is one marketing tool and if 

your previous agent was not using all effective means of marketing to promote 

your property and thus to bring you 

the most money, he or she may 

have left some money on the table. 

There might be some agents that do 

understand the concept but are 

worried that they would offend you 

with their comments about the need 

to stage, and de-clutter. I once had 

a seller crying when I suggested she 

remove her spoon collection from 

the wall. I understood her feelings 

but my job was to bring her as much money as possible so she can enjoy the 

rest of her life. 
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Staging became an integral part of selling and what is interesting, is many of 

today’s buyers expect the properties to be clean, de-cluttered and staged as 

a gesture from the seller showing respect to the potential buyers. 

I live in the best neighbourhood. Everyone wants to live here... 

So why settle for less? Let’s create the buzz and let buyers drool about owning 

your beautiful property! 

My home looks good enough... 

It is like saying - I got a good enough offer, I don’t want more. Well, not much I 

can say about that . Lucky buyers . 

And for the rest of us: if your home looks good enough, it means that you cared 

for it, you invested your time, energy and money to upkeep it, so why would 

you leave out the final “icing on the cake” step to squeeze out as much money 

as possible out of the sale? 

We sold our home before and without staging... 

We lived without cell phones, didn't we? Times change, 

buyers change. The homes used to sell by word of mouth, 

the homes used to sell by agent who carried around 

heavy books containing all available listings, then listings 

started to sell through the internet allowing to have 1 

picture posted online, now MLS allows 20 pictures and a 

link to a video tour and agents websites can include 

unlimited number of pictures and videos. The 21st century, 

with its technical advantages, changed today’s buyer; 

they don't want to look at 10 houses in person, they don't want to waste their 

time and gas driving around. They want to see pictures online and if they like 

what they see then they request a viewing. If there are no pictures, the buyers 

get suspicious that there is something wrong with the property.  
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Today’s buyers are more demanding, time starved, are very fast clickers and 

any detail can turn them off.  

Click, click and they are gone; unless you do something to stop them. Pictures 

tempt and well-presented properties sell. The real estate industry evolves, the 

home selling and buying process improves every day and staging as a new 

marketing tool is here to stay. 

My Promise 

I will conduct a thorough evaluation of your home appeal and provide 

valuable input. I have 14 years interior design experience, so I know exactly 

what changes will make your home sell faster. 

 

I will help you to stage your home for the showing process 

I will provide a list of reliable contractors to assist with improving areas of your 

home if necessary. 

 

 

 

 

 

 

 

 

 

 

 

 

For now… here is a list of 7 improvements you can make 

that can attract top market value.   
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7 Improvements Under $5000 

 

1. Add a Bathroom 

Adding a small bathroom, even just a 2 piece toilet/sink combo or adding a 

bedroom if the space allows will improve your house. 

 

 

 

 

 

 

 

 

 

 

Here are some ideas on where you can add an extra bathroom: 

1) Hallway:  The untraveled end of a hallway, sometimes with a window, may 

contain as much as 30 or 40 square feet – sufficient space to add a bathroom. 

2) Closets Back-to-Back:  Opened up, adjoining closets sometimes measure as 

much as 4 feet by 4 feet, enough when adding a small bathroom. 

3) First-Floor Laundry:  Streamline the laundry room with modern stackable 

washer/dryer appliances that take up less room – then reclaim the space to add 

a half bath. 
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4) Existing Bath:  An average sink, toilet and tub need a minimum of 5 feet by 6 

feet. Some large bathrooms can be split into two by relocating the fixtures. 

5) Under a Staircase:  A sink and toilet usually will fit under the stairs. Just remember 

to check the headroom before you begin the project of adding a bathroom here. 

6) Part of a Bedroom:  In adding a bathroom to a bedroom you can steal a 3 foot 

slice from one side of a large bedroom. Put a toilet at one end of the new room, 

a shower stall at the other and a sink opposite a door in the partition. 

7) Walk-in-Closet:  An oversized walk-in bedroom closet or hall linen closet could 

easily become an added half-bath with few structural changes. 

7 Places for Extra Bathroom – Last accessed 05/10/2015 

 http://www.victoriana.com/Bathroom/extra-bathroom.html 

 

2. Curb Appeal 

Curb appeal is the attractiveness of your home's exterior when viewed from 

the street. Studies show that a majority of buyers will not get out their car if they 

do not find your home's curb appeal visually attractive--that is, if they visit your 

property at all. With more and more people shopping for homes online, 

potential buyers could be turned off from viewing your property, just based on 

the listing photo alone! Addressing your home's curb appeal is a critical 

component in marketing and selling your home.  

 

Why is curb appeal so important in selling your home? It forms potential buyers’ 

first impressions of your home.  
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Curb appeal sets the tone for your entire home. Buyers associate the condition 

of the exterior and landscape with the condition of the interior.  

Your home's curb appeal must invite buyers to view the rest of the property. In 

a buyer's market, curb appeal can mean the difference between a home that 

sells quickly for the asking price and a home that sells after months of sitting on 

the market for below the asking price. 

Why Curb Appeal Is Important – Last Accessed 03/10/2015 

http://buyowner.com/learning/Curb_Appeal.html 

 

Mira’s Tips on How to Improve Your Curb Appeal 

 Power-wash the driveway and front entrance. 

 Organize everything on the front porch. 

 Paint your front door red. 

 Repaint/buy a nice mail box and lighting in front of your home. 

 Add a big pot of flowers by the front door. 

 Landscaping- fresh mulch and some colorful flowers add a big pot of 

flowers by the front door. 
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3. Paint 

Painting at least the main entry ways and initial rooms (hallway, living room, 

dining room, kitchen, main bath, master bedroom),  touch up dings in 

woodwork and walls can all improve the look and value of your home. 

 

 

Five Tips to Make Painting Your Walls Easier 

1. Learn to roll paint properly. 

2. Use a bucket instead of a tray. 

3. Add an extension rod to your roller. 

4. Buy good brushes. 

5. Use a lined pail for cutting in. 

Five Tips to Make Painting Your Walls Easier – Last Accessed 04/10/2015 

http://www.lifehacker.com.au/2014/09/five-tips-to-make-painting-your-walls-easier/ 
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4. Kitchen Improvements 

Kitchens are the area in a home “where you can tell if money has been well 

spent or not. They’re the most expensive areas of the home in terms of 

construction. And they’re where people spend time 

in their homes”.  

Steve Straughan – Architect KAA Design Group 

Which Home Improvements Pay Off? – Last Accessed 

05/10/2015 

http://www.hgtv.com/design/decorating/clean-and-

organize/which-home-improvements-pay-off 

 

 

 

Mira’s Tips on How to Improve Your Kitchen 

 Update granite countertops.  

 Update old cabinet hardware. 

 Update stainless steel 

appliances.  

 If the cabinets look past their 

prime you can paint or refinish 

them and add inexpensive 

hardware. If your cabinets are 

still in good shape, you can 

keep your existing cabinets but 

change out the doors.  

 Swap out the hinges and handles for updated styles.  

 Replace the countertops with granite tile or granite slab.  

 Add a trendy ceramic tile backsplash (mosaic or subway tiles). 

 

 

 

 

mailto:mira@mirahomes.ca
http://www.theedmontonrealestate.com/
http://www.hgtv.com/design/decorating/clean-and-organize/which-home-improvements-pay-off
http://www.hgtv.com/design/decorating/clean-and-organize/which-home-improvements-pay-off


 

MIRA Wannous,   Realtor®, Kennedy Real Estate, 100-8615 149 St, Edmonton AB 
780.264.MIRA(6472) mira@mirahomes.ca  www.theEdmontonRealEstate.com    © Mira Wannous, 2016 

 

5. Bathroom Improvements 

Although buyers will look at a property in its entirety before deciding whether 

or not to purchase it, there are certain areas of a house that may bear more 

scrutiny than others. Any real estate agent can tell you that one of these 

specialty areas is the bathroom. This is 

an area where you spend a great deal 

of time at the beginning and ending of 

each day.  

 

An ideal bathroom exudes a clean, 

tranquil, and comfortable ambience. It 

is also a part of the house that will be 

seen by friends, family members, and 

other visitors; so it should be built to 

impress rather than embarrass. 

 

An unappealing bathroom can be an 

instant turnoff. With this in mind, it’s worth thinking about investing a bit of time 

and money to make your bathroom look its best. 

 

Can Bathrooms Make or Break the Selling of a House? – Last Accessed 05/10/2015 

https://www.localagentfinder.com.au/blog/can-bathrooms-make-or-break-the-selling-of-a-

house/ 

 

 

Mira’s Tips on How to Improve Your Bathroom  

 Frame all the sheet glass mirror and create a framed mirror look. 

 Paint or replace cabinet doors.   

 Install new hardware on the cabinets.  

 Replace towel bars and other accessories in the bathroom including 

the towels and the shower curtain. 
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6. Cleaning and Decluttering 

Clean and declutter your home in total. This ‘free’ undertaking can generate 

literally thousands in value. 

Creative Ways to Declutter Your Home 

1. Give yourself 5 solid minutes of decluttering time. 

2. Give away one item each day. 

3. Fill one trash bag from each room in your house. 

4. Hang your clothes in the reverse direction, after 

you wear an item return it to the closed with the 

hanging facing the correct direction. After 6 

months, clean out the clothes you didn’t wear.  

5. Make a list of places/areas in your home that 

require decluttering. 

6. Take the 12-12-12 challenge.  Pick 12 items to 

throw away, 12 items to donate and 12 items to 

be returned to their proper home. 

7. Change your perspective. Take photos of your 

house, invite over a toddler or ask the boss to 

meet in your home office. This will ensure you 

see your home in a new light. 

8. Four Box Method. Have four boxes labelled, trash, give away, keep or 

relocate. Each item in every room is to be placed into one of the four 

boxes.  

Creative ways to declutter your home – Last accessed 02/10/2015 

http://www.becomingminimalist.com/creative-ways-to-declutter/ 
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7. Staging / Professional Photo 

Almost 90% of buyers start searching for their prospective new home on the internet, 

so if your photos don’t show your home in the best light, you’ll get a significantly less 

interest in buyers wanting to view your home. So spending a day shopping at 

Winners/Home Sense can really pay off.  

3 Reasons Why Professional 

Photography Will Help In the Sale of 

Your Home 

 
1. Lighting 

Proper lighting is crucial when photographing 

a home.  A dark dingy basement is going to be 

a turnoff.  Everyone wants to see a bright kitchen.  Light brings out the best in your 

home.  It’s not enough to just take photos on a bright sunny day.  A professional 

photographer will have several external flashes of varying strength and will know 

exactly where to place these flashes so that every part of every room is shown in the 

absolute best light.  

 

2. Straight photos 

It may seem silly, but most people cannot take a straight photo.  A professional 

photographer will use an expensive tripod with a built in level to make sure that straight 

photos are taken.  Then, once the photos are taken, they may need to be processed 

with photo editing software.  Often, even if a tripod is used, the final photo needs to 

be straightened. 

 

3. Proper Lenses 

A professional photographer will use different types of lenses when shooting your 

home photos.  A good quality wide angle lens is vitally important. However, it is also 

important for the photographer to have the experience to know how wide to go 

when taking the shot. 

 

3 Reasons Why Professional Photography Will Help in the Sale of Your Home – Last Accessed 

05/10/2015 http://www.stagingworkstoronto.ca/3-reasons-why-professional-photography-will-

help-in-the-sale-of-your-home/ 

mailto:mira@mirahomes.ca
http://www.theedmontonrealestate.com/
http://www.stagingworkstoronto.ca/3-reasons-why-professional-photography-will-help-in-the-sale-of-your-home/
http://www.stagingworkstoronto.ca/3-reasons-why-professional-photography-will-help-in-the-sale-of-your-home/


 

MIRA Wannous,   Realtor®, Kennedy Real Estate, 100-8615 149 St, Edmonton AB 
780.264.MIRA(6472) mira@mirahomes.ca  www.theEdmontonRealEstate.com    © Mira Wannous, 2016 

 

 

 

 

 

Book a Personalized Staging Consultation 
 

Are you ready to make a difference to the market value  

of your house? 

If you’re ready to list your home for sale, book a personalized 

staging consultation with Mira now! 

In this personalized staging consultation, I will conduct a thorough evaluation 

of your home and provide valuable input on how to improve the market value 

of your house dramatically. 

See what some of my happy customers had to say… 

"Mira Wannous was recommended by a friend and 

exceeded all our expectations with detailed expert 

advice, friendly personalized approach, and her 

constant positive and cheerful attitude. We will do same 

thing and recommend Mira to anyone interested in 

making a difference when buying a new property or 

selling their property." Stefan, Edmonton 

"Mira was very helpful in getting the house ready to go to market and staging. 

Her checklist of what to take care of after the sale of the house - she truly 

cares... I would recommend her to my friends." 

Lynn Magnaye, Edmonton 

“It is important that I feel that my agent is on my side and has my best interests 

at heart. I feel that way with Mira Wannous! She is trustworthy, honest and hard 

working. I will always use Mira as my agent. This is the third time we have worked 

with Mira and every time she amazes me, she truly cares! Mira's ability to see 

what would look good in a home is amazing. Her advice on what to change, 

move, colors to use is always spot on! She made our home so beautiful I 

wanted to buy it!!! I feel that buying and/or selling a home is a journey, I'm 

grateful that we took this journey with Mira." 

Jennifer Ludorf, Ardrossan AB 

mailto:mira@mirahomes.ca
http://www.theedmontonrealestate.com/


 

MIRA Wannous,   Realtor®, Kennedy Real Estate, 100-8615 149 St, Edmonton AB 
780.264.MIRA(6472) mira@mirahomes.ca  www.theEdmontonRealEstate.com    © Mira Wannous, 2016 

“Let me first say that upon meeting Mira for the first time I knew that she was the 

right broker for me. Mira has excellent business values, honesty, integrity, and a 

great sense of humor which all had a meaningful impact during the process. I 

knew I could trust her and I felt I was always getting the best possible information 

and service. Mira truly looked after me; I am a proud homeowner today and 

thanks to Mira's efforts it was an incredibly simple and rewarding process. Thank 

you so much!" Sam Lilly, Edmonton 

"After a great experience buying my house through Mira, I also hired her to sell my 

house. She is incredibly warm, friendly, honest and professional. While strong in her 

wise opinions, she has always been entirely respectful of my wishes as client. I 

received numerous offers on my house within the first 48 hours of it going on the 

market. Despite the fact that I was out of the country at that time, which certainly 

added to the challenge of our communicating clearly and quickly, Mira was 

immediately responsive to all my choices and decisions; she handled a very 

awkward situation with incredible grace and professionalism. If ever buying or 

selling again in Edmonton (or wherever she is), I would never consider any agent 

other than Mira." Jon, Inglewood 

"We have high standards and were looking for a real estate agent who was 

professional, helpful, knowledgeable and did business with integrity. Mira met 

those standards and it was obvious she cared about helping us find the right house 

- which she did! Mira provided exceptional service and we so enjoyed her as an 

agent and as a person. Our rating: 5 stars!"  Kate Wright and Jerome Cranston, 

Edmonton 

 

View more testimonials at www.mirahomes.ca – about – testimonials. 

 

Contact me to book your personalized  

staging consultation! 
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